PART- B-SESSION PLAN

	SESSION NO.
	[bookmark: _GoBack]COVERAGE OF THE KEY CONCEPTS
	
TEACHING PEDAGOGY
	
READING MATERIAL TO BE REFERRED

	1
	INTRODUCTION- scope of CB

	· Lecture
· Class room discussion
· PPT
	Study Material -Recommended 
Book: Sethna R , Blythe J Consumer Behavior 4 e , Sage Publications ( 2019)


	2
	
	· Lecture
· Class room discussion
· PPT
	

	3
	
	· Lecture
· Class room discussion
· PPT
	

	4
	
	· Lecture
· Class room discussion
· PPT
	

	5
	
	· Lecture
· Class room discussion
· PPT
	

	6
	
	· Lecture
· Class room discussion
· PPT
	

	7
	
	· Lecture
· Class room discussion
· PPT
	

	8
	
	· Lecture
· Class room discussion
· PPT
· Case study on marketing strategy –Nike and Google 
	

	9
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	10
	
	· Lecture
· Class room discussion
· PPT
· Case study on STP
	Study Material 
Recommended book no. 1 and 2

	11
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	12
	
	· Lecture
· Class room discussion
· PPT
· Case study on positioning 
	Study Material 
Recommended book no. 1 and 2

	13
	
	· Lecture
· Class room discussion
· PPT
· Case on Product differentiation 
	Study Material 
Recommended book no. 1 and 2

	14
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	15
	
	· Lecture
· Class room discussion
· PPT
·  Case on PLC 
	Study Material 
Recommended book no. 1 and 2

	16
	
	· Lecture
· Class room discussion
· PPT
· Case on service encounters 
	Study Material 
Recommended book no. 1 and 2

	17
	
	· Lecture
· Class room discussion
· PPT
· Case on Pricing 
	Study Material 
Recommended book no. 1 and 2

	18
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	19
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	20
	
	· Lecture
· Class room discussion
· PPT
· Case on IMC 
	Study Material 
Recommended book no. 1 and 2

	21
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	22
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	23
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	24
	
	· Lecture
· Class room discussion
· PPT
· Case on rebranding 
	Study Material 
Recommended book no. 1 and 2

	25
	
	· Lecture
· Class room discussion
· PPT
	Study Material 
Recommended book no. 1 and 2

	26
	
	· Lecture
· Class room discussion
· PPT
· Case on Buying behaviour in FMCG segment 
	Study Material &Recommended book Dutta T, and Mandal M K Neuromarketing in India, Routledge (2018)


	27
	
	· Lecture
· Class room discussion
· PPT
	

	28
	
	· Lecture
· Class room discussion
· PPT
	

	29
	
	· Lecture
· Class room discussion
· PPT
	

	30
	
	· Lecture
· Class room discussion
· PPT
· Case on buying motives 
	

	31
	
	· Workshop by industry expert 
	

	32
	
	· Workshop by industry expert 
	

	33
	
	· Workshop by industry expert 
	

	34
	
	· Workshop by industry expert 
	

	35
	
	· Workshop by industry expert 
	

	36
	
	· Workshop by industry expert 
	



